HOME PURCHASE 

INFORMATION

Our Commitment to Finding 

Your Next Home With You!

MY HOMEBUYERS

ROSEANN CAMPBELL

HOLIDAY RESORT REALTY

THERE’S NO PLACE LIKE HOME

HOME SEARCH INFORMATION

What things are most important to you in a home: ____________________________________________________________________________________________________________________________________________________________

Are schools important:  ___yes   ___no    If yes, which ones and why: _____________________________________________________________________________

Where do you want to live?  ______________________________________________________

What style do you prefer? ________________________________________________________

When do you want to move? _____________________________________________________________________________

How many bedrooms? ___________     How Many baths? ________________

Garage spaces? ____________________   Living areas?  __________________________

Where do you work?  _______________________________________________________

What is the best time to look at homes? ________________________________________

If we found the right home for you today, would there be anything that could keep you from buying it? __________________________________________________________________

Does anyone else have to approve your purchase?  _________________________________

Your name:___________________________________________  Date:_________________

When Buying Always. . . .

Get a Home Inspection

Have an Alta Title Policy performed.  Although it is more work for the title company, it is often the same cost. 

Get Pre-approved for a loan prior to finding a home.  Call me if you would like a few good references.

Receive a copy of the Structural Pest Report

Review the Seller Property Condition Disclosure

Review Preliminary Title Report for Liens, encumbrances, or zoning which may adversely affect ownership

Have a Comparative Market Analysis performed on the home prior to purchase, followed up by an appraisal while in escrow

Have your own agent working for you

Know which expenses you can ask the seller to pay.

Perform a thorough “walk through” inspection BEFORE closing escrow.

Check the Deed for any easements, modifications or restrictions that might keep you from making improvements on the property.

LOOKING FOR THE REALLY SPECIAL HOME?

Some people try to find their special home by looking through ads.  The only problem is that on any given day, only a small percentage of all the available properties are being advertised, so you really can’t get the full picture.  But worse, yet is that in a market like ours, many of the very best properties are sold through Realtors to investors the moment they come on the market, so they’re never  advertised at all.

And who’s buying the rally special ones?  Well, frankly it’s the people who take a few minutes to sit down with an agent and explain what they’re looking for in a home.   That way, when a really special property does come on the market,  I will know it is what you’re looking for and can make you immediately aware of it.

In fact, I an provide you with our FREE “HOME FINDER” SERVICE.  A list of homes that match your home buying criteria are emailed directly to your inbox as often as every day.   Then, whenever any new properties matching your needs and wants hit the market, you get instant notification!  Many times you get information before many of the other real estate agents do.

There are lots of ways to go about finding a home, but by far, the BEST way is to set up a quick get together at my office, or by telephone or email.  It will only take 15-20 minutes, unless you have more questions, to get a great team working to find your new home.

If you haven’t already set a time to met with me, all you need to do is call me at 435-229-3694.  I’ll do the rest!

4  We use a simple and 

Guaranteed Painless
Four-Step Process:

If you’re serious about buying a home, whether it’s your first home, or your family’s dream home, our process makes it a fun and painless experience.  Plus, we will save you time and money.

1 First we will meet for a quick, informal visit to get a better idea of what it is you are looking for in a home.  It will only take 10 or 15 minutes, unless  you have more questions.

2 After that, I will provide you with a list of all the homes that match your home buying criteria.  We will continue to provide you this special list of homes by email,  (or whatever method you choose) so  you can take your time to look them over.  You can either drive by the homes you like, (to see how they “feel”) or tell us which homes you would like me to preview or get more information about.

3 In step three of the process, we’ll actually go out and open the doors of the homes you have identified as possibilities so you can get a first hand private look at each property.

4 Finally, when we do find the perfect home for you, I’ll answer all your questions and give you all the specific details that you need to make a decision.  THERE IS NEVER ANY PRESSURE!!

Should you decide you’d like to purchase a home, we will handle all the details, including negotiating to your benefit.  Throughout the entire process we’ll work at your pace, and you’ll be the one making the decisions.  We will communicate with you with the frequency necessary to keep you informed and worry free during the entire process.

Guidelines to Follow When Working With

Roseann Campbell
Working with several agents at a time is really unfair to all parties concerned, including yourself.  As agents, we all use the same sources of information, such as the Multiple Listing Service.  The idea that working with several agents at a time will uncover your dream home is not really true.  You will more than likely waste time researching property you have already seen.

Real estate agents are not salaried people and are only paid when there is a successful transaction.  Keep in mind that when agent “A” has spent much time and effort researching and showing a buyer property and then  the buyer purchases a home from agent “B”, agent “A: receives nothing for all their time, effort and service.  Loyalty to me will provide maximum returns in service to you, the buyer.  

Please listen carefully to my suggestions when becoming serious about a home.  Read the disclosure statement thoroughly and obtain inspections from qualified professionals. Treat the purchase as a serious financial investment in addition to thinking of it as the home of your dreams.

State law now requires that all agents disclose to their clients exactly who they represent, the buyer, seller, or both.  This disclosure form will be provided to you prior to making any offer on property you have selected.  Also, once you have signed “your commitment to us” we provide you with exclusive representation, not the seller, as with a typical agency agreement.

The experience of buying a home ca be thoroughly enjoyable if you and I work together as a COOPERATIVE TEAM.  Often, good friendships are made during this time which last for a lifetime.  I look forward to working with you.

OUR SERVICE COMMITMENT TO YOU

1.  Provide our professional services to you on a full-time basis.

2. Communicate to you responsibly, honestly and frequently.

3. Counsel and Explain ALL PERTINENT Real Estate Documents in advance of any transaction

4. Preview Properties and keep you informed of what is available

5. Utilize every resource in searching for available properties.

6. Perform a comprehensive Market Analysis on areas of your interest and price range

7. Show you properties that match your requirements.

8. Assist you in arranging financing and pre-approval for a mortgage loan

9. Review and counsel you on all offers, counter offers, and multiple offers.

10. Safeguard your interests with a binding contract

11. Professionally present your offer AND NEGOTIATE THE BEST TERMS FOR YOU.
12. Explain and arrange for a Home Warranty

13. Coordinate inspections as needed: termite, contractors, well, septic, roof, etc.

14. Save you time and assist you in meeting your move in deadline

15. Oversee paperwork, throughout the transaction, escrow and closing.

I agree to work with you and your family in a cooperative effort for the next _____ days to locate and purchase a new home.

Roseann Campbell_______________________________  Date ________________

YOUR COMMITMENT TO US

I have explained in depth the advantages of working with me as your exclusive buyers agent.  In order for you to receive these benefits here is what I ask of you:

To communicate with me responsibly and honestly

To willingly provide pertinent information as needed

To promptly inform me of changes in timing, requirements or other critical information which affect your service commitment to me.

To submit all lender required information immediately in order for us to obtain pre approval for your loan.

To enter into contracts in good faith and make every effort to adhere to all negotiated contingencies, terms and conditions.

To inform all other real estate agents that you are represented by Roseann Campbell and Holiday Resort Realty.

I agree to work solely with Roseann Campbell and Holiday Resort Realty for the next _____ days in a cooperative effort to locate and purchase a new home.  All contracts shall be written by Roseann Campbell and personally presented to the seller of the property so that my interest and those of my family can best be protected.

Buyer ____________________________________________   Date___________

Buyer ____________________________________________  Date ___________

ROSEANN’S 

LOVE IT OR LEAVE IT 

GUARANTEE!

If you buy a home using the services of Roseann Campbell, move in, and find that you don’t absolutely love your new home, Roseann will re-sell it FREE OF CHARGE!

Just one more way Roseann takes the risk out of doing business with her.  Talk to Roseann today!!
COMMUNICATION

The Key to a successful home purchase
Through constant communication, we will keep you apprised of every detail in the entire process of your home buying experience.  Once we have found that perfect home, I will negotiate with the sellers and their agent to get the best possible price and terms for the home you desire.  

You will benefit from our years of experience in the real estate business at NO COST TO YOU.  As you know, many buyers are unaware of the fact that our commission is paid by the seller in most cases.

REAL ESTATE ASSOCIATE

BUYER CONTRIBUTION

Property Information

Property Requirements

Area Information 


Area Selection

Financing Sources


Financial Information

Real Estate skills


Property Selection

(negotiations, agreements, Settlement )

Commitment



Commitment

Follow-up and through with                                                                                                  Every Detail

Communicate with you every 2-3 days,                                                                              More if appropriate

WE WILL USE OUR MULTIPLE LISTING ASSOCIATION, THE INTERNET, AND OUR PRIVATE RESOURCES AND CONTACTS. . .                                                                             to provide you with up to date information on each new home as it comes on the market.  We preview the “new on market” list constantly, on the lookout for the perfect home for you.

Utilizing My Services in Search of Your Perfect Home

NEW HOMES

We work with most builders and can get all the information you need to make any decisions, but I will need to accompany you to the property during your initial visit.

SHORT SALES AND BANK OWNED FORECLOSURES

We will work with you on a short sale, bank owned, or foreclosed properties.  It is critical that you have professional representation in these transactions, and we will be with you every step of the way!

FOR SALE BY OWNER

A homeowner trying to sell his home himself is usually doing so in the hope of saving the commission, coincidently, this is the reason a buyer wants to deal directly with the homeowner.  We will make sure you see every home available, whether or not it is listed with a Realtor.  We are committed to finding the right home for you!

If you should see a FSBO, FORECLOSURE, BANK OWNED, or any other property of interest to you, and want the advantages of my services, please let me make the initial contact so you get the “inside information”.

We Understand the Secrets of Power Negotiating

We will deliver your offer personally to the Seller with their Agent present.  There is no better way to represent your best interest in order to get you the best price and terms, than a face-to-face presentation with me on your behalf!  We will negotiate to your benefit!

Avoiding the Most Common Mistakes Home Buyers Make

Not understanding a local market and all that is available.

Thinking that it is both safe and easy to buy foreclosure and short sale homes

Not understanding pricing and the value of certain amenities 

Weak negotiating.  This mistake alone can cost the buyer thousands of dollars

Not requiring the property inspections

Not understanding all available financing options

Looking for the perfect home

Not understanding why “short sales” may not end up being such a great deal after all.

Utilizing my exclusive service, your home purchase will go smoothly and you will avoid these and other costly common mistakes.

Financing
A strong relationship with local lenders is very important, and we have one.

Pre-Approval Program

It’s a great idea to apply for a loan and obtain approval BEFORE searching for the home you want to buy.

Here are some of the benefits to you:

You look for the “right” homes—those within your financial reach

You can close much more quickly—the lender is already moving forward

We make a much stronger offer to the seller

You minimize the worry over whether or not you will qualify for the home you really want

Benefits of Having a BUYERS AGENT

Although the typical agency agreement spells out the fiduciary duties an agent must fulfill for the seller, the buyer is often left, in a sense, unrepresented.  However, buyers too have the option of being represented exclusively by their own agent.  Consider the following benefits.

Loyalty   The buyer’s agent must act in the best interest of the BUYER
Obedience  Must follow the lawful instructions of the Buyer (principal)

Disclosure of all Material Facts

Examples, but not limited to:                                                                                                    Relationship between agent and other parties                                                                           Existence of other offers               
Property’s true worth                                                                       Status of earnest money
             Commission split with other brokers                                          Seller’s financial   condition
             Legal effects of contract provisions                                            Options for negotiating in the BUYER’S best interests

Confidentiality

Any discussions, facts, or information can be shared freely with the kind of CONFIDENTIALITY you expect from a person working in your best interest
Reasonable Skill and Care

Arriving at a reasonable purchase price and advising buyer 

Affirmatively discovering material facts and disclosing them to the buyer

Investigating the material facts related to the home and financial aspects of the contract

As a buyer’s agent, I represent YOU and your interests in the purchase of your new home, not the seller’s interests.  This is different from a typical transaction where the buyer is technically, not represented.   When you are involved in the biggest investment of your life, it is not hard to understand why you should have a representative working JUST FOR YOU!

AGENCY

It is common for both the broker who lists the property for sale and the broker who works with a buyer to be paid by the seller.  

Their duties, loyalties and faithfulness are owed to the seller, and they must tell the seller all information relevant to their property.

While neither broker is your agent, the brokers can provide you with:

Information about available properties                            



                                       help in analyzing and comparing the physical and economic features of different properties       sources of financing 









               an opportunity to preview the property 






   assistance in making an offer to purchase 

Both brokers are obligated by law to treat you honestly and fairly.  They must:                                                                                                                          Present all written offers to the owner promptly





                      disclose material facts about the property known to the broker




      offer the property without regard to race, creed, sex, religion, national origin, handicap, or family/domestic partnership status

If you choose to have a real estate broker exclusively represent you (not the seller) as your agent, you should enter into a written contract that:

Clearly establishes how the buyer’s agent will work for you and you alone                                Sets out how your agent will be paid and by whom
I certify that I have provided the prospective buyer with a copy of this information.

Buyer’s Agent ___________________   Date _____________

Buyer __________________________ Date ________________

Buyer _________________________  Date __________________

THINKING ABOUT BUYING?

Prior to meeting with Roseann, please fill out this quick survey.  Tell us what concerns you most about buying your home and about using a real estate agent. 

When you meet with Roseann, you will discuss only those things that are MOST IMPORTANT to you.   Your meeting with Roseann will take about 20-25 minutes unless youhave more questions.

WHAT ARE YOU CONCERNED ABOUT?






Not Concerned                        Very Concerned

Loan Qualifications                        1

2

3

4

Home Values?


 1

2

3

4

Location and Value? 
 
 1

2

3

4

Buyer Agency Benefits?  

 1

2

3

4

Down Payment?


 1

2
            3

4

Monthly Payments?

 1

2

  3

 4

Inconveniences


 1

2

  3

 4

Previewing Homes?

 1

2

   3
            4

Pricing?



 1
            2 

   3

 4

Closing Costs?


 1                    2

   3

  4

Short Sales and Reo’s?

 1

 2 

    3

  4

Appreciation?


 1

 2

    3

  4

Financing?


            1
            2
               3         
   4

Other concerns _________________________________________________

HOMEWORK PAGE

Here is a Partial List of Our Home Buyer Service. . .

We provide you with a list of every home in every area of interest

We open the doors so you can inspect every home first hand

We continue until you find the home that is exactly right for you

We provide you with detailed information regarding each home of interest

We counsel you to assist you in making an informed decision

We prepare a complete Purchase Offer for your approval

We negotiate directly with Seller and agent on your behalf.

We negotiate to your benefit in every situation.

We open escrow and deposit earnest money for you

We find and help secure the best possible financing

We order and coordinate every inspection need or requirement

We explain the findings of all inspections

We monitor the progress of your escrow, DAILY!

We communicate almost daily with you during escrow.

We oversee every detail involved in the purchase of your home

We make sure every “I” is dotted, every “t” is crossed

We explain all escrow and other documents involved

We make sure that your escrow closes on time

We hand you the keys to your new home

We check in with you in case there are any surprises

We continue to communicate with you for as long as you wish

We handle all of your friends and family real estate needs

We personally provide the same level of service to your referrals

We ask you to grade us on our services

We will continue to serve you for all your real estate needs and wants

All of this and you pay us nothing!

It almost seems unfair, doesn’t it?

